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Tommy de Mallet 
Morgan FRICS gives us 

an acquisition agents’ 
perspective on the prime 

residential property market

The 
Inside 
View 

The remarkable growth in certain sections of 
the global economy is creating millionaires and 
billionaires on an unprecedented scale. The new 
super rich’s urge to invest has been a strong driver 
in the property market throughout London and 
the Home Counties. While this is nothing out of 
the ordinary, the scale has dramatically increased.

The desire to invest in property in London 
continues at a strong pace. Unlike the domestic 
market, releasing stock by moving up and down 
the ladder, many of these international buyers take 
a very long-term view on their purchases, while 
some from specific cultures rarely sell on in the 
future. The effect is to contribute to a shortage of 
property which is causing the domestic market to 
drift out of some super-prime regions in town. 

Overseas clients’ decision to invest in property in 
London is particularly biased towards Belgravia, 
Mayfair, Knightsbridge and Kensington. These are 
hot spots for their proximity to Hyde Park, Oxford 
Street, Bond Street and Harrods. Knightsbridge 
has luxury blocks of flats, built to international 
standards with porterage, air conditioning, spa and 
pool, parking and top security. The French Lycée, 
for example, makes South Kensington popular 
with the Europeans while Chelsea remains a British 
bastion, at least for the time being. 

With the apparent growing economic and political 
turmoil in the world and the new wealth from the 

emerging nations, London and the Home Counties 
are seen as an attractive safe haven. There is an 
opportunity to revel in history and culture, superb 
schools and universities and world renowned 
shopping centres. The area also offers top business 
and financial centres, access to Europe, and close 
proximity to airports.

High-net-worth buyers are increasingly using 
acquisition agents to keep up with the pace of the 
changing times and altering market conditions. If 
you wish to sell up in London, you are likely to 
leave with a substantial premium. However, to buy 
super-prime, the competition is so intense that the 
modern buyer will need a professional expert to get 
to the front of the queue. 

In the country, the competition is still predominately 
British, moving up or down to accommodate 
changes in lifestyle. There seems to be a perception 
that we have seen the worst and weathered the 
storm over the last few years and it’s now time 
to ‘make the move’. In addition, there has been a 
build up over the past two or three years of cash 
buyers in rented accommodation, many of whom 
will have sold in London and are now settled in the 
areas favoured for schools, accessibility to London 
and the countryside. This enables them to respond 
quickly when fresh property becomes available.

In the Home Counties the shortage of stock has 
been relieved by the construction of very good, 
sustainable modern country houses. Nonetheless, 
there is always a shortage of the very best and if 
a purchase is missed in spring or early autumn, 
traditionally the main selling seasons, it is often 
another six months before a reasonable selection 
of prime stock becomes available.

On the surface, the prime property market seems 
straightforward but it has its own particular 
characteristics, being redefined by two key 
requirements; confidentiality and privacy. These are 
becoming increasingly highly valued and for some 
sellers, there may be a perceived premium for the 
privilege of such exclusive access to their property. 

Buyers can gain an entrée to the 50 per cent of prime 
residential properties that do not formally come into 
the market (not published online and often without 
sale particulars). These ‘off market’ properties are 
sourced and purchased by acquisition agents on 
behalf of savvy, motivated, financially qualified 
buyers. Due to these agents’ contacts and experience, 
buyers can receive advance warning of new houses 
and those coming onto the market in the future that 
may not have reached the estate agents. n


